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Invitation to Proposal Writers

If you enjoy writing proposals, this is your chance to add a
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one chance this year to do it the easy way. BJ Lownie, has helped me write better
certified APMP trainer and MD of Strategic Proposals is P
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world best practice standards. Strategic Proposals is an
accredited training organisation for this qualification. \ )
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When you pursue Accreditation you:

Demonstrate a personal commitment to your career and profession

Gain the respect and credibility of your peers, clients and organization’s leaders
Improve both your own and your organization’s business development capabilities
Bring a focus on best practices to your team

Accreditation Enhances Your Career Progression

The benefits for individuals of being recognized under our professional
accreditation program are:

Career Progress
Individuals will become more valuable to employers because an APMP accreditation:
e Proves ability as a proposal manager
e Proves impact as a proposal manager
e Provides a "mark of quality"
e ldentifies Proposal Managers for recruitment, promotion and succession planning

Stand Out From the Crowd
Not everyone has what it takes to achieve an APMP accreditation—achieving this differentiates you from
other proposal managers:
e APMP accredited proposal managers are still a small percentage of the proposal management
population
e Those achieving APMP accreditation have a current, proven and independently assessed record of
proposal management
e No other scheme offers such tangible proof of impact

Gain Professional Respect and Credibility
APMP accredited proposal managers have equal standing with professionals in other professions.
They:
o Demonstrate their commitment to reviewing and improving their skills and performance
e Move internally throughout organizations, and externally throughout industries, with
recognized skills and credentials
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Levels of Accreditation

There are three levels of accreditation. Each is tested in a different way and each requires a
minimum level of experience. All participants in the Foundation course must have one year’s
experience of bid or proposal related work, and must be a paid-up member of APMP before they
sit the exam. They also require a copy of the Shipley’s Proposal Guide. Other than that, there’s no
pre-work required.

There are two parts to the accreditation at APMP-Foundation™ level:

1. You must provide the name of a reference person to APMP, (such as your line
manager, a peer or a commissioning client) who is prepared to confirm that you have
worked for at least one year in a bids and proposals environment.

2. You must pass the multiple-choice examination, by answering at least 42 out of 75
guestions correctly.

About the Foundation Course

The day starts no later than 08h30 and covers the following key areas:

Overview of the APMP accreditation scheme and the Foundation Level qualification
Detailed review of the five areas of the APMP Foundation Level syllabus

Practice exam questions throughout the course

Proposal writing case study, linked back to the APMP exam

Candidates then sit the paper-based version of the APMP exam at the end of the training
(starting no later than 16:00)

e Exam papers are marked at the end of the afternoon, and results (pass / fail) are fed back
to candidates on a one on one basis

About the Exam

The exam is designed to test your understanding of common proposal terminology. During the
day, we’ll work through the entire syllabus — highlighting the things that APMP expects you to know
to pass. There will also be plenty of practice questions to build your confidence. The exam itself
comprises 75 multiple-choice questions, each with four possible answers of which only one is
correct. You have one hour to complete the exam (yes, you'll have to work pretty quickly!). The
pass mark is 42. Straight after, we’ll mark your papers and then give you your result. The good
news is that the exam is “open book”, meaning that you’ll be able to take the course slides and
your copy of the set textbook (which we’ll give you on the day) into the exam with you.

About your Trainer

b BJ Lownie PPF.APMP
f - BJ founded Strategic Proposals L.L.C. (formerly known as P3 Consulting) in 1987.

‘ 3 Based in the US, he brings years of experience in building proposal centers,
A developing and delivering training and managing proposal efforts. He is a founding
member of the APMP and has been accredited as a Proposal Professional.
BJ is a frequent, popular presenter at industry events and has published articles in the
APMP Journal and Perspective. BJ was previously head of the Corporate Proposals Group for a
major technology company, and has a background in business management, operations and
journalism.
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Booking Form either complete and return or simply email us the following details please...

Contact Name:

Company:

VAT Number: Purchase Order:

Postal Address:

Telephone number: Email address:

Delegate Details

Names: Email Addresses: Cell Phone Numbers:

Description and Price Amount

APMP Membership at R1,000

Training, Course Handouts and Exam at R4,850

Shipley’s Proposal Guide at R750

TOTAL

Bank Details: Keep the Dream 273 Trading as APMP SA; 62245390414; First National Bank, Hyde Park (255805)
Association of Proposal Management Professionals South Africa — Incorporated under Section 21 Registration
2009/018235/08

Terms and Conditions: Payment secures booking. Cancellations must be made in writing. Non-arrivals and
cancellations made less than 1 week prior to the event will not be refunded. Substitutes are acceptable, please provide
details in writing. Trainers may change. The APMP SA reserves the right to cancel or postpone the event. Payments will
be refunded if it becomes necessary to cancel. Course fee includes lunch and refreshments. Special dietary
requirements to be advised in writing to APMP SA at least 48 hours prior to the Course. If you have not received
confirmation of booking before the course, please contact us to ensure that your booking has been registered.

Contact training@apmp.org.za to pre-book your seat no later than 30 June 2011.
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